OLEG KULYK

ADDRESSES: C/Errementariena, 5 BJ CT, Getxo, 48993, Vizcaya, Spain;

MOB. TEL.: +34-634-231-689; +38-050-609-05-26;

E-MAIL: ok@fluidimpex.eu, okulyk.ok56@gmail.com,

DATE AND PLACE OF BIRTH: 26 April 1964, Sverdlovsk (Ekaterinburg), Russia
CITYZENSHIP: Ukraine, Russia. Permit for the residence and work in Spain
MARITAL STATUS: married

DEPENDANTS: no

OBJECTIVE: Responsible position with an organization of steel products and other industrial
products/services sales business in Europe, CIS countries, Baltia (former USSR) and RoW.

QUALIFICATION: Thirty years’ experience iS seamless tubes of industrial application (
stainless, titanium, boiler tubes manufacture and sales business in Europe, Russia, CIS countries
(former USSR). Record of significant contributions to profit levels and productivity in every
position held. Capable leader and motivator with broad overview of sales and marketing. Adept
at market analysis and conceptualization. Able product spokesman. Proven capacity for
developing new projects and business directions.

RELEVANT EXPERIENCE:

FLUIDIMPEX, S.L.U., Spain, - Sales of seamless stainless, alloyed and carbon tubes and
pipes
October 2013 — Present time. Managing Partner

The company activity has been being an agency
of industrial companies:

1. Tube companies - TUBOS REUNIDOS
GROUP (Spain), DMV GMBH (Germany),
Chandan Steel Limited (India) at European and

CIS market,

PR 1. Tube Sales
Sphere of activity: 2. Certification and homologation.
Stable sales to power generation and chemical 3. Marketing research.

process industries. Thank to my activity TUBOS



REUNIDOS GROUP has started manufacture of
nuclear, boiler, process tubes in accordance with
Russian specifications (GOST, TU, PNST) and
has obtained new market. The sales volumes
reached to 6-7 millions EUR.

2. TMT — Tallinn Machinebuilding Factory — 1. Marketing research;
Chemical process equipment manufacture. 2. Sales negotiations.

IBERUS-T, L.LC., Russia, - Sales of seamless stainless, alloyed and carbon tubes and pipes
October 2014 — February 2022. Deputy of General Director, Founder

The company was an agent and a dealer of
TUBOS REUNIDOS Group (PRODUCTOS
TUBULARES and TUBOS REUNIDOS
INDUSTRIAL mills) and MANNESMANN
STAINLESS TUBES GMBH at Russian/CIS
market,

Tube Sales

Fitting sale.

Purchasing of tubes and raw material;
Certification and homologation.
Marketing research.

Sphere of activity:

Stable sales to power generation and chemical
process industries.
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TUBACEX S.A., Spain, - manufacture of seamless stainless tubes and pipes
May 2006 — January 2019  Business manager in the countries of CIS and Baltia

Tube Sales

Fitting sale;

Certification;

Purchasing of tubes and tube billet;
Purchasing of raw (charge materials);
Purchasing of equipment;

Marketing research.

Sphere of activity:

Since being unknown at
Russian/CIS market,
TUBACEX has become
the recognized supplier of
premium tubes and
fittings.
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Results: 1. The market presence: from zero to become the important player at Russian seamless
stainless tube market
2. The sales volume reached to ~4 millions. EUR;

«Special Steels &Alloys», Ltd., Moscow, - Distribution Company for the stainless steel
tubular products
Sales of the stainless steel tubes, long and flat products

September 2006 — July Deputy of the General Director
2008

1. Technical support of sales.
2. Technical support of purchasing.
3. Certification of the imported products

Sphere of activity:



4. Business organization

02.2006- DIEG-IMPEX Itd., Moscow, Russia
05.2006 Commercial Director
Sphere of activity: Titanium tubes sales and manufacture organization.
Main achievements:
1. Created and fulfilled Titanium Tubes Manufacture and Sales Development
Program.
2. Successful negotiations and placing the orders to the mills for:
2.1. Producing the tube billets (round bars) from the titanium ingots;
2.2. Piercing the hollows from the tube billets;
2.3. Cold finishing of the commaodity tubes from hollows.

09.2003- Trade House TMK - Pipe Metallurgical Company (Sinarsky and Volzhsky
02.2006 Tube Plants), Moscow, Russia
Director of Stainless & Special Tube Department (Since 2010 is TMK INOX
Company)
Sphere of activity: Stainless and Titanium tubes domestic, CIS and export sales.
Main achievements:
1. Created and fulfilled Stainless Tubes Manufacture and Sales Development
Program in TMK.
2. Coordination of the sales and logistics between 2 mills and 3 sales offices.
3. Optimization of purchasing the tube billet.
4. Expansion of the tubes range.
5. Attracting the new customers.
6. Increasing sales volumes of HF tubes for 27%, market share up to 30%.
7. Increasing export to the CIS (former USSR) countries up to 100%.
8. Start of seamless stainless tubes export to the world market.
02.2002- Tirus Stainless Ltd. (Trade House of Pervouralsky Novotrubny Works for
09.2003 stainless and titanium tubes), Moscow, Russia
Managing Director, Export Director
Sphere of activity: Stainless and Titanium tubes domestic, CIS and export sales.
Main achievements:
1. Created the Company “from the zero”. Recruited the personnel.
2. Optimization of purchasing the tube billet.
3. Expansion of the tubes range.
4. Increasing market share up to 20%.
5. Increasing export to the CIS (former USSR) countries for 50%.
6. Start of export SS tubes to the world market.
09.1994- UVIS Ltd., Dnepropetrovsk, Ukraine (Since 2009 — CENTRAVIS)
02.2002 (Manufacture and marketing of seamless stainless tubes)
Activities (see below):

06.1999- UVIS Ltd. (Since 2009 — CENTRAVIS) Director of External Cooperation and
02.2002 Export-import Department.
Sphere of activity: Export sales to the world market; import of tube billet, tubes,
nickel, ferrochromium, stainless flat products; import of new equipment and control
devices for the Nikopol Stainless Tube Mill (NSTM) technical reconstruction; work
with the Russian tube mills (placing orders for tubes, tube billet sales).




Main achievements:

1. Origination and quick development of export to the world market (from 4 tons in
1999 to 1031 tons 2001);

2. Attracting of the new tube billet suppliers (ACERALAVA, FORONI);

3. Expansion of the tubes sales range (thank to cooperation with Russian mills);

4. Improvement of tube quality, because of purchasing of new equipment and
materials.

08.1997- UVIS Ltd. (Since 2009 — CENTRAVIS) General Director of SMI Ltd. (Daughter
06.1999 company of UVIS in Moscow, Russia)
Sphere of activity: UVIS Import/Export activity in Russia
Main achievements:
1. Created the Company “from the zero”. Recruited the personnel.
2. Created and optimized the logistic process of import SS tubes from Ukraine to
Russia.
3. Attracted a lot of new customers.
4. Increased sales to Russia for 100%.
5. Start of direct import from Russia the tube billet, ferrochromium, stainless flat
products.
6. Created several market approaches on which UVIS still based their revenue.
09.1994- UVIS Ltd. (Since 2009 — CENTRAVIS) Purchase Manager, Deputy of the
08.1997  Purchase Department Director
Sphere of activity: Purchasing of tube billet, stainless scrap, Nickel, ferrochromium
Main achievements:
1. Originated and developed tolling business with tube billet producer —
DNIEPROSPETSSTAL (DSS).
2. Founded the UVIS rep. office in Zaporozh’ye (at the DSS location). Recruited
and coached the personnel.
08.1989- Dnepropetrovsk Chemical Technology Institute (Technical University),
09.1994 Dnepropetrovsk, Ukraine,
Research Engineer
03.1982- Dnepropetrovsk Tyre Plant, Dnepropetrovsk, Ukraine,
08.1982  Maintenance worker (locksmith)
EDUCATION:
09.1982- Dnepropetrovsk Chemical Technology Institute (Technical University),
06.1989 Dnepropetrovsk, Ukraine,
Summa cum laude (Honor, obtained a distinction)
Degree: Mechanical Engineer
Specialty: Chemical Machine & Apparatus Building (Chemical Process
Equipment Design)
09.1981- Professional School of Dnepropetrovsk Tire Plant, Dnepropetrovsk,
07.1982 Ukraine, Summa cum laude (Honor, obtained a distinction)
Dsgree: Maintenance worker (locksmith) oh the 4" rank (Maximum rank is the
6™ one).
Specialty: Chemical Equipment Repair and Maintenance
09.1988- Open University of Knowledge, Dnepropetrovsk, Ukraine
06.1990 Degree: Teacher

Specialty: Theory of the Invention Tasks Solving

Negotiations Academy of Igor Ryzov



07.2021- Degree: Graduator
10.2021 Specialty: Hard negotiations

10.2022- Degree: Graduator
01.2023 Specialty: Sales negotiations

AWARDS:

09.1986- Dzerzhinsky Scholarship
08.1987 (For the best students)
09.1987- Lenin Scholarship
06.1989 (For the best students)

MILITARY:

11.1983- Soviet Union Army, Anti-Aircraft Troops,
10.1985 Specialty: Radio operator
09.1986- Dnepropetrovsk Chemical Technology Institute (Technical University),
07.1988 Dnepropetrovsk, Ukraine, Military officers courses
Specialty: Officer of chemical troops

AFFILIATIONS:

04.2002- Present time ITA (International Tube Association)

REFERENCES:

Available upon request

LANGUAGES:

Russian (native), Ukrainian (fluent), English (good working knowledge), Spanish (good working
knowledge), Basque (reading, writing, speaking).

Ability to study other languages within a short time.

SPECIAL SKILS:

1. I can read and understand technical specification standards, etc.;
2. | can discuss with the mills technical and commercial issues;

3. | have very good understanding as Russian/CIS as European the mentalities.
Therefore, | can translate from one mental language to other one.

I do know my job and I do like it!



